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Sales strategies overview: individual

1 Insurance need
   All sales strategies start with a life insurance need, like protecting the value of  
a client’s estate or enhancing the legacy that they can leave to future generations.

2The client’s goal
  Each sales strategy can help clients achieve specific financial goals. Determining what 
these goals are will help you position the most appropriate strategy.

Transfer
•  Minimize tax burden 

associated with taxable 
investments

•  Satisfy insurancance need 
without giving up liquidity 
within existing portfolio

•  Enhance estate value for 
beneficiaries

• Diversify asset mix

Individual asset transfer 
strategy

Access
•  Access assets to 

supplement future income, 
if needed

•  Enhance estate value for 
beneficiaries

•  Minimize tax burden 
associated with taxable 
investments

Individual retirement 
strategy

Protect
•  Maximize estate value for 

beneficiaries

•  Minimize tax burden 
associated with taxable 
investments

•  Provide additional tax-
preferred ways of increasing 
net worth

Individual investment 
strategy

3Death benefit
  The tax-free death benefit is paid directly to the client’s estate or beneficiaries, 
enhancing their legacy and helping them achieve their financial goals.



810-4663 810-4665 810-4667

810-4650 810-4652 810-4654

We help. By providing a flexible and simple 
solution with growth potential.

You grow. Through your commitment to 
meeting clients’ changing needs.
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Sales strategies

Individual Retirement Strategy
A tax-exempt life insurance strategy

You’re a high-income earner who has maximized retirement contributions and has 
significant assets in taxable investments, resulting in a large tax liability at death. 
You may need access to your non-registered investments to supplement your 
retirement income, but still want to grow and protect the estate value available to 
your family or other beneficiaries after your death. 

 

Traditional
Approach

Proposed
Strategy

Liquidate 
investment

Tax on deferred gains

Paid tax free 

Death benefit

Insurance

Investment

Estate

Tax Estate

No tax on growth
Tax free on death

Your 
money Withdrawal

Tax-free
collateral

loans 
Loan repayment

Your 
money

Financial 
institution

lends 
money  

Annual tax on income
Growth taxed on death

During your lifetime On death 

The Individual Retirement Strategy provides you with the 
opportunity to maximize your retirement income, while 
protecting the value of your estate for your beneficiaries in  
a tax-efficient manner. 

Individual investment strategy
A tax-exempt life insurance strategy

You’ve maximized your registered savings, and have surplus income or significant 
savings in traditional non-registered, taxable investments. You don’t plan to use 
these savings during your lifetime, resulting in a large tax liability at death.  
You want to grow and protect this wealth to maximize what can be transferred  
to future generations. 

The Individual Investment Strategy helps protect and 
significantly increase the estate value available for 
your beneficiaries. 

 

Traditional
Approach

Proposed
Strategy

Insurance

Investment

Estate

Tax Estate

No tax on growth
Tax free on death

Liquidate 
investment

Tax on deferred gains

Paid tax free 

Death benefit

Your 
money

Your 
money

Annual tax on income
Growth taxed on death

During your lifetime On death 

Access to
investment value

Withdrawal

Collateral loan
Policy loan
Policy withdrawal

Access to
cash value

Individual asset transfer
A tax-exempt life insurance strategy

You’ve maximized your retirement savings and have significant assets in taxable, 
non-registered, fixed income investments, which could result in a large tax liability 
at death. You want to create a diversified, stable pool of assets that you can grow 
and protect to maximize the value of your estate for your beneficiaries, but don’t 
want to sacrifice cash accessibility.

The Individual Asset Transfer strategy helps to diversify 
your asset mix in a tax-efficient manner, provides 
comparable liquidity to a traditional investment 
portfolio, and can help to significantly increase the 
estate value available for your beneficiaries.

 

Traditional
Approach

Proposed
Strategy

Access to
investment value

Access to
investment value

Liquidate 
investment

Liquidate 
investment

Withdrawal

Collateral loan
Policy loan
Policy withdrawal

Withdrawal

Tax on deferred gains

Paid tax free

Tax on deferred gains

Death benefit
Access to
cash value

Insurance

Tax Estate

Tax Estate

No tax on growth
Tax free on death

Annual tax on income
Growth taxed on death

Investment

Investment

During your lifetime On death 

Investment

Annual tax on income
Growth taxed on death

We help. You grow.
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